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Job Title: Business Development Executive
Location: Patia, Bhubneswar
Company: inteliBIM


Company Description
INTELIBIM SOLUTIONS is a startup company based in Bhubaneswar, India, with a regional HQ in Colorado, USA, offering Digital Twin solutions worldwide. As the first Indian company to successfully implement complete Digital Twin solutions, INTELIBIM serves clients in over 43 countries, integrating designing with engineering and strategy. Join us to explore the benefits of our Digital Twin solution.

Position Overview:
We are seeking a motivated and enthusiastic Business Development Executive to join our dynamic sales team. 
Key Responsibilities:
· Assist the sales team in identifying and qualifying leads through research and outreach.
· Conduct cold calls and follow-up communications to potential clients, presenting our services.
· Support the preparation of sales presentations, proposals, and contracts.
· Collaborate with team members to develop and implement sales strategies and marketing campaigns.
· Participate in sales meetings and training sessions to enhance knowledge of products and sales techniques.
· Provide administrative support to the sales team as needed.
Perks and Benefits 
1. Competitive Salary: Upto 3LPA (Based on interview performance) and (Incentive is based on performance), Also a good hike after successful completion of 6month probation period. 
2. Hands-on Experience: Opportunity to work closely with experienced international sales professionals and gain practical knowledge in sales processes.
3. Training and Development: Access to training sessions and workshops to enhance your skills in sales techniques, communication, and customer relationship management.
4. Networking Opportunities: Build connections within the industry and collaborate with various departments in the organization also in international.
5.  Work Environment: A dynamic and collaborative work environment that encourages learning and growth.
6. Performance Recognition: Opportunities for recognition and rewards based on performance.
7. Working Days: 5days working day, Saturday and Sunday off
8. Fun Friday, Office Outing, Lunch outing, Picnic
9. International client meet
10. Yearly a good salary hike.

Qualifications:
· Currently pursuing a degree in MBA,BBA or a related field.
· Strong verbal and written communication skills.
· Ability to work independently and as part of a team.
· Open for US, UK timing.
· Highly motivated with a willingness to learn and adapt in a fast-paced environment.
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